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Disclaimer

This document has been prepared by Value Partners Group Limited (the "Company") solely for use at the presentation.

The information contained in this presentation has not been independently verified. No representation or warranty, express or implied, is made as to, and no reliance should be placed on, the fairness,
accuracy, completeness or correctness of information or opinions provided by third parties contained herein. The information and opinions contained in this presentation are provided as at the date of
this presentation and are subject to change without notice and will not be updated to reflect material developments which may occur after the date of the presentation. None of the Company, nor any of
their respective affiliates, or any of their directors, officers, employees, advisers or representatives shall have or accept any responsibility or liability whatsoever (in negligence or otherwise) for any loss
howsoever arising from any use of this presentation or its contents or otherwise arising in connection with this presentation. The information contained in this presentation is not intended to provide
professional advice and should not be relied upon in that regard or for any other purpose. You are advised to obtain appropriate professional advice when necessary.

This presentation contains statements that reflect the Company's current beliefs and expectations about the future as of the respective dates indicated herein. These forward-looking statements are
based on a number of assumptions about the Company's operations and factors beyond the Company's control and are subject to significant risks and uncertainties, and, accordingly, actual
circumstances may differ materially from these forward-looking statements. The Company undertakes no obligation to update these forward-looking statements for events or circumstances that occur
subsequent to such dates.

This presentation does not constitute or form part of and should not be construed as, an offer to sell or issue, or the solicitation of an offer to buy or acquire, securities of the Company or any holding
company or any of its subsidiaries in any jurisdiction or an inducement to enter into investment activity. No part of this presentation, nor the fact of its distribution, shall form the basis of or be relied upon
in connection with any contract or commitment whatsoever.

This presentation and the information contained herein are given to you solely for your own use and information and no part of this presentation may be copied or reproduced, or redistributed or passed
on, directly or indirectly, to any other person (whether within or outside your organization / firm) in any manner or published, in whole or in part, for any purpose. In particular, neither this presentation nor
any copy hereof may be distributed to the press or other media. No part of this presentation, or any copy hereof, may be distributed, reproduced, taken or transmitted into Australia, Canada, the
European Economic Area, France, Ireland, Italy, Japan, the People’s Republic of China, Singapore, Switzerland, the United Arab Emirates, the United Kingdom or the United States or its territories or
possessions. Any failure to comply with the restrictions may constitute a violation of the relevant securities laws.

The presentation of this document in other jurisdictions may be restricted by law and persons into whose possession this document comes should inform themselves about, and observe, any such
restrictions. No securities of the Company may be sold in the United States or to U.S. persons without registration with the United States Securities and Exchange Commission except pursuant to an
exemption from, or in a transaction not subject to, such registration. The securities referred to herein have not been and will not be registered under the U.S. Securities Act of 1933, as amended, or
under applicable securities laws of Canada, Australia or Japan and, subject to certain exceptions, may not be offered or sold within the United States, Canada, Australia or Japan or to any national or
resident of Canada, Australia or Japan. No public offer of securities of the Company is being made in the United States, Canada, Australia or Japan.



Since 1993

2025 Key Highlights / bartners

. Financial Performance

L 4

> Net profit of HK$668mn, a significant improvement from last year's HK$31mn, mainly from increased AUM and
improved fund performance with recognition of performance fee and gains derived from proprietary
investments

» Disciplined cost control with total fixed expense decreased by 7% yoy
» Strong balance sheet with net cash of HK$1.6bn and house investments of HK$2.5bn
» Recommended final dividend 5.5 HK cents per share

. Business and Strategy Updates

L 4

» Anchored in Asia's Growth Trajectory

» Upholding Value Investing, Delivering Long-Term Commitment
» Empowering Growth through Technology and Innovation

» Leveraging Hong Kong's Strategic Position

Source: Value Partners, for the years ended 31 December 2024 and 2025
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Value

Financial Highlights Partners
Since 1993
Summary of 2025 result: 2025 2024
* In 2025, Asian markets continued to (HKS million) (HKS million) % Change
recover amid a complex global Total fee income 922.1 466.8 +97.5%
environment, with investor sentiment S a - Gross management fees 410.9 397.4 +3.4%
|mp_rOV|r|19 on me bgck of St:_b'“z'n? ?r“’:::‘z - Gross performance fees 374.3 12.3  +2943.1%
:ﬁglaosnue:egrow and supportive policy Other income 95.6 67.8 +41.0%
' Gains from house investments 466.0 131.9 +253.3%
» The Group is able to report a net profit of
HK$668 million, compared with HK$31 Total expenses 469.1 361.5 +29.8%
million "'?‘Slt yde?r- Tr:)e Improveddrisdjlcl Cost - Fixed operating expenses 283.4 304.8 -7.0%
was mainly driven by increase _Vari . : .
and improved fund performance with \éi'r']?;')e operating expenses (including 185.7 56.7  +227.5%
recognition of performance fee and
investment gains from our proprietary o
investments and decreased total fixed Core operating income/(loss) 235.3 (46.4) +607.1%
operating expenses. Net profit 667.7 31.2 +2040.1%
« Our AUM increased significantly by 20% Return of Equity (“RoE”) (%) 17.4% 0.9%
from US$5.1 billion as of 31 Dec 2024 to Basic earnings per share (HK cents) 36.6 1.7  +2052.9%
US$6.2 billion as of 31 Dec 2025, given
the outstanding investment performance Total final dividend per share (HK cents) 5.5 1.0 +450.0%
of our funds and steady net inflow during
the year.
31 Dec 2025 31 Dec 2024 % Change
(US$ million) (US$ million)
“ Assets under management 6,153 5,110 +20.4%

Source: Value Partners, for the years ended 31 December 2024 and 2025
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Financial Highlights Partners
Since 1993
» AUM reversed its multi-year declining trend o . .
in 2025, recording a return to net inflows (HK$ million) Total Fee Income (HK$ million) Net Profit
: , 1,400 1,282
» Supported by the continued expansion of ’ 800 668
AUM and strong investment 1,200 600 458

performance-related income, the Group’s

922 400
total fee income grew 97% year-on-year 1,000
to HK$922 million in 2025, reversing the 800 200 23 31
downward trend seen in recent years 85 0
600 Bl 467,
« Revenue comprised HK$411 million in 400 AL
management fees, HK$374 million in -400 4
performance fees, HK$137 million in 200 600
subscription fees, and HK$466 million in 800
gains. from propll'ietary investments, all 2021 2022 2023 2024 o025 2021 2022 2023 2024 2025
showing substantial year-on-year growth
» The Group delivered net profit of HK$668 (US$ million) (%) .
million in 2025, representing a significant Al Return on Equity
increase - approximately 21.4 times that of 12,000 20.0% 17.4%
2024. Meanwhile, fixed costs declined 7% 10,037 G
year-on-year, and return on equity rose to 10,000
17.4%, the highest level since 2021 8,000 100
6,145 5570 6,153 5.0%
e : 5,110 0.0%
4,000 -5.0%
2,000 -10.0%
-15.0%
2021 2022 2023 2024 2025 2021 2022 2023 2024 2025

Source: Value Partners, for the years ended 31 December 2021 to 2025



Assets Under Management (“AUM”) bartners

Since 1993

Key reasons for AUM growth:
Improved market sentiment with strong fund performance AUM movement during 2025

* Our 2 flagship equity products achieved strong AUM growth
with the Value Partners High-Dividend Stocks Fund' (“HDF”) (US$ million)

and the Value Partners Classic Fund? (“Classic”) delivering

yearly returns of 29.9% and 37.6%, respectively. Beginning AUM _ 5,110
+ Two multi-asset strategies ranked among the 2025 top 10

mixed-asset funds distributed in Hong Kong or Singapore?. The Subscriptions 2,293

Value Partners Asian Innovation Opportunities Fund* delivered
a 41.0% return, ranking first on the list, while the Value

. 2,100
Partners Multi Asset Fund5 ranked third with a 34.8% return. Redemptions ( )
Significant increase in gross subscriptions and steady net 1.203
fund inflows during the year Performance ’
* The Group recorded a notable increase in gross subscription Dividend distribution (353)
from US$1.4 billion in 2024 to US$2.3 billion for the year 2025, /Adjustment

reaching the highest level since 2022.

i 6,153
» The AUM of the Value Partners Asia Income Fund® has Ending AUM _

recorded more than doubled from US$231 million as at 31
December 2024 to US$491 million by end of 2025, driven by 2,000 3,000 4,000 5,000 6,000 7,000 8,000
both stronger distribution momentum and sustained recognition

of Asia income as a core asset allocation theme.

Annual calendar returns of Value Partners High-Dividend Stocks Fund (Class A1) over the past five years: 2021: +3.5%; 2022: -18.9%; 2023: +4.1%; 2024: +11.4%; 2025: +29.9%; 2026 (Year to date as at 28 February): +12.8%.

Annual calendar returns of Value Partners Classic Fund (A Units) over the past five years: 2021: -6.6%; 2022: -28.1%; 2023: -5.0%; 2024: +11.8%; 2025: +37.6%; 2026 (Year to date as at 28 February): +5.5%.

Source: Fund Selector Asia, “The top 10 performing mixed-asset funds of 2025,” available at: https://fundselectorasia.com/the-top-10- performing-mixed-asset-funds-of-2025/

Annual calendar returns of Value Partners Asian Innovation Opportunities Fund (Class A USD Unhedged Acc) over the past five years: 2021: +9.0%; 2022: -24.7%; 2023: +20.5%; 2024: +6.6%; 2025: +41.0%; 2026 (Year to date as at 28 February): +18.7%.
Annual calendar returns of Value Partners Multi-Asset Fund (Class A USD Acc) over the past five years: 2021: -14.0%; 2022: -18.6%; 2023: -9.7%; 2024: +5.9%; 2025: +34.8%; 2026 (Year to date as at 28 February): +5.8%.

. Annual calendar returns of Value Partners Asian Income Fund (Class A USD Unhedged Acc) over the past five years: 2021: +3.3%; 2022: -17.8%; 2023: +7.6%; 2024: +11.0%; 2025: +29.0%; 2026 (Year to date as at 28 February): +12.1%.

ource: Value Partners, for the year ended 31 December 2025

DO s LN



Assets Under Management (“AUM”) Analysis

AUM by Strategy:

Equities: Two flagship products achieved strong AUM growth with the
HDF' and the Classic? delivering yearly returns of 29.9% and 37.6%,
respectively. Northbound sales under the Mainland—Hong Kong
Mutual Recognition of Funds (“MRF”) scheme reached US$375
million in 2025, marking a significant growth for the channel.

Fixed income: Increasing AUM in Money Market Funds (MMFs) was
offset by certain one-off client redemption of the Value Partners
Greater China High Yield Income Fund3.

Multi-asset: The Value Partners Asian Income Fund# attracted robust
inflows, delivering a 29.0% YTD return for 2025, with AUM doubling
from US$231 million to US$491 million.

ETFs: Our Value Gold ETF® benefited from surging gold prices,
delivering a standout YTD return of 64.7% and the AUM increased
from US$334 million to US$524 million.

Alterative funds: Newly launched healthcare private equity funds
with AUM over US$90 million and successful IPO investment made in
Insilico Medicine.

AUM by Geography:

Hong Kong remains our biggest client segment, followed by Mainland
China which rose to 9%, reflecting strong net inflows into our two
flagship MRF products, HDF and Classic.

Oos LN

ource: Value Partners, as at 31 December 2024 and 2025
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Classification by strategy

23% 189,
l 6% 10% 6% 8% 9% 69
H o -

Multi-asset Funds ETFs Alternative Funds
Funds

31 Dec 2024 m 31 Dec 2025

Client analysis by geographical region

9%

4% 3% 3% 3% 3% 29 5% 5%
- — — — |
Europe Singapore Japan Others
31 Dec 2024 m 31 Dec 2025

Annual calendar returns of Value Partners High-Dividend Stocks Fund (Class A1) over the past five years: 2021: +3.5%; 2022: -18.9%; 2023: +4.1%; 2024: +11.4%; 2025: +29.9%; 2026 (Year to date as at 28 February): +12.8%.

Annual calendar returns of Value Partners Classic Fund (A Units) over the past five years: 2021: -6.6%; 2022: -28.1%; 2023: -5.0%; 2024: +11.8%; 2025: +37.6%; 2026 (Year to date as at 28 February): +5.5%.

Annual calendar returns of Value Partners Greater China High Yield Income Fund (Class P USD Acc) over the past five years: 2021: -22.5%; 2022: -30.2%; 2023: +4.3%; 2024: +15.3%; 2025: 10.2%; 2026 (Year to date as at 28 February): +3.7%
Annual calendar returns of Value Partners Asian Income Fund (Class A USD Unhedged Acc) over the past five years: 2021: +3.3%; 2022: -17.8%; 2023: +7.6%; 2024: +11.0%; 2025: +29.0%; 2026 (Year to date as at 28 February): +12.1%
Annual calendar returns of Value Gold ETF over the past five years: 2021: -3.6%; 2022: -0.8%; 2023: +13.5%; 2024: +25.3%; 2025: +64.7%; 2026 (Year to date as at 28 February): +20.6%.



Expense Analysis

* Achieved a 7% reduction in total fixed operating

expenses, mainly on reduced staff costs by
HK$11 million from non-core business
segments, increased operation productivity and
efficiency through team restructure, continuous
product clean-up with better realignment of staff
resources and Al applications.

Expense savings of HK$9 million in information
processing and communications as a result of
market data rationalization, system
enhancement and increased workflow
automation.

We shall continue business review exercise to
ensure resources are spent on areas with
business growth potential and strategic
priorities.

Source: Value Partners, for the years ended 31 December 2024 and 2025

Value

Partners
Since 1993
Total expenses
(HK$ million)
2025 Fixed Operating Expenses = 283
2024 362
0 100 200 300 400 500

m Fixed salaries and staff benefits u Info processing and communications

Operating lease rentals Other fixed operating costs
m Share-based compensation expenses m Bonus and staff rebates

m Sales and marketing

Depreciation and non-recurring expenses



Value

Strong Balance Sheet and Cash Deployment Strategy Partners
Since 1993
+ Maintain a strong balance sheet with cash-rich position g*Ks‘t ';‘1i"|i3°“) 5
and zero debt (except for our real estate fund’ related =4 ECEHBEr
mortgages.). Net Assets 4,235 3,560 3,543 4,494 5,265
» Utilize in-house investment capability for more active Cash & cash equivalents 1558 1.077 1.559 1.666 1.666
investment management to increase stable return and ’ ’ ’ ’ ’
enhance yield on house investments. Investments 2,482 2,403 2,740 2,666 3,461
» Continue to deploy cash to seed and incubate new
products as we continue to diversify our product suite Value Partners’ House Investments
across different asset class, global/regional and cross- -
border products to capture new investor demands and 2025 o 2024

alignment of interest with fund investors. HK$ 102m

HK$ 222m 4%

HK$ 541m

22% HK$ 142m HK$ 605m
6% 26%

7% HK$ 471m
20%

HKS$ 402m
17%
HK$ 537m
23%

HK$ 458m

19% HK$ 291m HK$ 511m
12% 22%
m Real Estate Funds u Fixed Income Funds Gold ETF
Equity Funds ® Private Equity Investments ® Multi-assets Funds
m Public Bonds m Public Equities

1.Not authorized by SFC and is not available to the general public in Hong Kong
Source: Value Partners, as at 31 December 2021 to 31 December 2025



Value
Partners
Since 1993

Business and
Strategy Updates




Industry Macro Trend 1: 2025 Major Asset Class Performance bartners

Since 1993
Global markets in 2025 were defined by equity strength, commodity divergence, and fixed income stability:

+ Equities outperformed, led by Asia. The KOSPI, ChiNext, and Hang Seng Index ranked among the top performers globally.
» Precious metals dominated commodities. Gold, silver, and platinum surged on a weaker USD and safe-haven demand, while crude oil and Bitcoin lagged.
* Fixed income delivered steady gains. High-yield, EM debt, and credit bonds posted positive returns, buoyed by rate-cut expectations.

Equity Market Performance Commodity Market Performance Fixed Income Market Performance
KOSPI Index N 75.63% Silver Spot (XAG) 147.79% MSCI EM ISt:jvereign BONd e 11.70%
naex ’
ChiNext Index [ 49.57% Platinum Spot (XPT) 127.88%
S&P U.S. MBS Index [N 8.72%
Hang Seng Index (HS!) I 27.77% Palladium Spot (XPD) 76.72%
MSCI USD HY Corporate o
Bond Index RN 8.63%
Nikkei 225 Index [N 26.18% Gold Spot (XAU) 64.56%
MSCI EM Corporate Bond _ 8.25%
DAX Index I 23.01% LME Copper 42.52% Index oo
519 LME Tin 39.159 MSCI USD IG Corporate _
FTSE 100 Index [ 21.51% % ol Mo 7.68%
NASDAQ Composite Index 20.36% LME Aluminium 17.46%
. - ° ° S&P U.S. TIPS Index [N 6.65%
Shanghai Composite Index I 18.41% CBOT Soybeans -1.16%
S&P U.S. Treasury Bond _ 5.99%
o Index
S&P 500 Index M 16.39% Bitcoin (BTC) ~ -6.21%
i 0,
CAC 40 Index (France) Wl 10.42% Brent Crude Oil -18.58% S&P U.S. Treasury Bill Index [IIIIN 4.30%
0.00% 50.00% 100.00% -100.00%  0.00%  100.00%  200.00% 0.00% 5.00% 10.00% 15.00%

Source: Wind, MSCI, S&P Global for the year ended 31 December 2025
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Industry Macro Trend 2: 2025 HK Equity Market Strong Recovery / bariners

Since 1993

« Hong Kong's total equity market capitalisation reached HK$47.4 trillion at year-end, up 34% from HK$35.3 trillion in 2024
A total of 119* companies completed IPOs, raising HK$285.8 billion — a 225% surge from HK$88.0 billion in 2024

Hong Kong ranked first globally in IPO fundraising for 2025, supported by continuous listing-regime innovations, an expanding supply of high-quality issuers, and ongoing
structural improvements in market composition

+ The Hang Seng Index gained 27.8% for the year, rising for a second consecutive year and marking its best annual performance since 2018. Average daily turnover on HKEX
reached HK$249.8 billion, up 90% year-on-year

HKS billion HK Equity Market Capitalisation HK$ billion IPO Proceeds
350
50,000 286
42 684 +34% 300
35,320
40,000 GEM, 250
30,000 GEM, o594 200
54.7 :
Main Board,
20,000 Main Board, 42,625 150 88 107
35,265 100
10,000
50
0 -
2024/12/31 2025/6/30 2025/12/31 2024/12/31 2025/6/30 2025/12/31
® Main Board GEM
25,000 Hang Seng Index HKS billion HKEX Average Daily Turnover
27,000 25631 300 250
250
25,000
200 167
2
3,000 150 125 105 132
21,000 100
19,000 50
20060
17,000 -
2024-12 2025-02 2025-04 2025-06 2025-08 2025-10 2025-12 2021/12 2022/12 2023/12 2024/12 2025/12

Source: Hong Kong Stock Exchange and Hang Seng Index Company Limited
* Including 2 companies from GEM to Mainboard.
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Value Partners’ 3 Key Strategies

Business Development
and Client Support

y

Value
Partners

Since 1993
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Stabilization to Growth
Focus on Core Channels and Cross Border Opportunities

Key 2025 Achievements

AUM Growth ¢
Total subscriptions reached US$2.29 billion, with AUM %
\

rising 20% YoY to US$6.2 billion.

Flagship Product Success
« HDF and VP Taiwan Fund hits the record high in
performance; @
VP Classic Fund ranked 1st quartile? in peer group

comparison for 1Y and 3Y performance;
« VP Asian Income Fund AUM doubled (US$231M —

US$491M); Value Gold ETF grew to US$524M.

New Business Development
‘.-'

Value
Partners

Since 1993

Core Channel Resilience

Successfully mitigated portfolio manager changes; core
asset retention grew and rebounded in second half 2025.

Cross-Border Progress

» Further expansion of MRF distribution channels, from
foreign banks to local Chinese banks, from offline to
online distributors;

» Both gross sales and net sales volume of MRF have been
doubled, the gross sales has reached to US$375M.

» Actively engaged in 8 RFP in institution business, and secured mandates from the Hong Kong Investment Corporation and appointed as one

of the asset managers for the 2025 capital batch of the investment portfolio under the New Capital Investment Entrant Scheme (“CIES”).
» Launched the 15t global bond fund with the seeding from a Chinese bank and started a new collaboration model with banks, mainly in fixed

income strategy.

1. Morningstar, for 1- and 3-year periods as of the end of December 2025.
Source: Value Partners, for the years ended 31 December 2024 and 2025.

15



Business Development and Client Support bartners

Since 1993

Enhancing our client relationships and reach in Hong Kong, mainland China & overseas
Empowering clients with suitable products and insights to navigate market volatility

+ Strategically position to utilize Hong Kong’s role as a “super-connector” to mainland China through various cross-border schemes that enable international
investors to invest in the mainland China and vice-versa, focusing on cross-border schemes such as MRF”), Wealth Management Connect scheme 2.0
(“WMC”) and ETF Connect, etc.

» Due to strong onshore investor interest in MRF products and the potential for future growth, a multi-asset strategy is already in the final stage of MRF
approval and we will continue to apply other income themed strategy products to enrich our MRF product suite

» Leverage the cross-border programs, strengthening our strategic partnership with Guangfa (“GF”) and strong business partnerships with domestic
Chinese institutions

» Strengthen relationships with existing distribution partners by providing suitable investment solutions aligned with the market environment, focusing on
lower-risk options and income-generating strategies

» Expanded our distribution network, both onshore and offshore. In 2025 this includes digital banks with strong local presence

» Continue building our presence in Southeast Asia, forging strategic partnerships in Singapore, Malaysia, other ASEAN and Taiwan markets, in order to
tap into the region’s dynamic growth and delivering long-term value to our clients

+ Remain committed to delivering consistent income and growth through high-conviction, income-oriented strategies tailored to the evolving
requirements of investors, our suite of Asian multi-asset strategy also delivered robust results and its AUM has doubled from US$231 million to
US$491 million during the year

» Successfully launched two healthcare private equity funds and capturing new investor commitment

+ Proactively pursue the expansion of ETF portfolios to address the changing requirements of investors

+ Explore virtual assets and related asset management opportunities, along with recent advancements in Al tools
* Provided clients with comprehensive insights and commentaries, to help them navigate changing market conditions and identify suitable
investments, including income-focused strategies and other alternative assets for investors that offer further diversification in this dynamic market

Source: Value Partners, for the years ended 31 December 2024 and 2025.



Value Partners’ 3 Key Strategies

Product Strategies
and Solutions

Value
Partners
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Delivering High Quality Products & Solutions

Value

Since 1993

Set different strategies to meet the changing need of institutional clients and retail clients
Capture new opportunities given the uptake of new business opportunities from cross-border schemes

Institutional

+ Expanded relationships with institutional clients and insurance companies,
with particular focus on deepening collaboration with Chinese institutional
and corporate clients

* Focus on scale existing cross-border products such as MRF and WMC, to
help both onshore and offshore investors capture opportunities brought by
regulatory reform in the country. With relaxing sales limit from 50% to 80%
of fund’s AUM, the new MRF application for a VP’s flagship multi-asset
fund has been accepted by regulatory authorities, may further enrich the
firm’s cross-border investment solutions

+ Continued to strengthen institutional client service capabilities by tailoring
fixed income and multi-asset solutions for regional institutional and
corporate clients

* Launched the VP Global Short Duration IG Bond Fund to meet institutional
demand for short-duration, low-volatility assets

» Achieved significant breakthroughs in alternative investment solutions,
securing a mandate from Hong Kong Investment Corporation, as one of
the asset managers for the 2025 capital batch of the investment portfolio
under the New CIES

HHHE Intermediaries & ETFs

Maintain strong relationship with local key distributors such as Tier 1 banks and
insurance companies etc. and expand onshore distribution capabilities, especially
for WMC and MRF

Established and strengthened partnerships with various virtual banks and digital
platforms as well as leading Chinese banks and securities firms to serve the
increasingly strong overseas allocation needs of onshore investors

Focus on promoting our income-oriented solutions, including money market, fixed
income (Asian Total Return Bond), multi-asset (Asian Income) equities (High
Dividend Equities) and innovative-thematic strategy (Japan REITs)

Launched the VP Money Market ETF series (including USD, HKD and RMB),
further expanding the cash management product suite to meet more diversified
cash management needs from investors

In active response to Hong Kong's blueprint for establishing an international gold
trading hub, continue to grow our unique Gold ETF strategies with intermediaries
and explore more opportunities in other precious metal-related products
Strategically explore ETF and thematic offerings given the changing asset
management landscape with cross-border opportunities and evolving market trend
Explore new markets in Southeast Asia and Taiwan where growing number of
high-net-worth individuals is expected to boost demand for quality wealth
management products. In particular, the Singapore business achieved significant
growth during the year

Partners

1. SFC authorization is not a recommendation or endorsement of a scheme nor does it guarantee the commercial merits of a scheme or its performance. It does not mean the scheme is suitable for all

investors nor is it an endorsement of its suitability for any particular investor or class of investors.
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Value

Diversification and Growth from Product Suite Expansion Partners

Since 1993

Focus on our income series and suitably expand alternatives and thematic solutions
Continued efforts in product development and innovation to cater to investors’ evolving needs

Multi-asset Solutions

Alternatives

aobwh=

Fixed Income

Income-themed Dividend Strategies
VP Asian Income Fund and VP Asian Innovation Focus our award-winning Asian High Dividend

Opportunities Fund with competiive (1t quartie) ({ M- 13 %% strategy with 20+ years track record to capture
performancle . _ demand in both onshore and offshore clients
Strengthening sales and marketing effort in key - Promoting our China A Shares Dividend strategy
distribution channels, leading to significant with successful five-vear track record ’
increase in AUM for multi-asset strategies y
Value
Partners
Since 1993
The Value Partners Health Care Fund* delivered a 28.5%
return, supported by improving sector sentiment and
selective opportunities in healthcare innovation
series, reflecting strong demand for capital
preservation and liquidity
Launched the VP Global Short Duration '“ ! |
Investment Grade Bond Fund to meet

Thematic

« Promoting our unique Japan-REIT product?, which has
delivered strong performance of +15.4% since its launch
on 23 April 2024

Succeeded in launching 2 healthcare thematic
private equity funds in 1H2025

Secured a mandate for the 2025 capital batch of
the investment portfolio under the New CIES
Scheme

VP Taiwan Fund? delivered strong performance in 2025,
with returns exceeding 60% and significant growth in AUM

Significant inflow in Money Market Fund

institutional demand for short-duration, low-
volatility assets

Source: Morningstar, for year-to-date as of the 31 December 2025.

The Value Partners Japan REIT Fund (Class A JPY Unhedged MDis) was launched on 23 April 2024. The fund’s annual calendar returns since 1 January 2025: 2025: +24.2%; 2026 (Year to date as at 28 February): -0.2%.

Annual calendar returns of Value Partners Taiwan Fund (Class A USD) over the past five years: 2021: +22.0%; 2022: -32.0%; 2023: +43.7%; 2024: +9.7%; 2025: +66.4%; 2026 (Year to date as at 28 February): +24.6%.

Annual calendar returns of Value Partners Health Care Fund (Class A USD Unhedged) over the past five years: 2020: 2021: -14.8%; 2022: -17.8%; 2023: -7.4%; 2024: -14.2%; 2025: +28.5%; 2026 (Year to date as at 28 February): +4.4%.
Annual calendar returns of Value Gold ETF over the past five years: 2021: -3.6%; 2022: -0.8%; 2023: +13.5%; 2024: +25.3%; 2025: +64.7%; 2026 (Year to date as at 28 February): +20.6%.
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Value
Awards Partners

Since 1993

Value Partners has garnered over 280 awards since 1993.
We have been pioneers in Value Investing since 1993 and are well-recognised by industry peers for our proven

track record.
Recent Recognition

Value Partners Value Partners Shanghai Value Partners China A Shares High

i x,{j “Top Investment House” in G3 Bonds \! Il{j The 10th China Private Equity Fund YingHua Award i x'; Dividend Fund: Greater China/China Equity
3 category - Highly Commended T "Exemplary Foreign Private Equity Institution" 3 - Fund Awards Singapore - Gold
= The Asset Benchmark Research Awards ‘f China Fund News & Fund Selector Asia, Singapore
' 2025 ‘ 2025 - 2025
Value Partners Asian Income Fund :
ik ,.ﬂ, Golden Bull Overseas China Bond Fund o ,.‘E Value Partners Greater China High Yield Bond Fund:
Y2/  (Five-Year Period) Y2,/ ChinaBond (1 Year) award
I The 9th Overseas Fund Golden Bull Fund Awards by T China Fund News 2nd YingHua Award (Overseas) Fund Award
= China Securities Journal S 2024
2025
. . Value Partners Asian Income Fund : Value Partners Shanghai
ot ,ki 2?(')?:' SZ{S&:F'eoal:;sitgr::r']nrgozei’tmlrgsrdlg;gs 4 fl““ Best Performer | Mutual Funds (5 years) | - ,k,‘ The 9th China Private Equity Fund YingHua Award
% {/ y y gory \ . {/ Asia Allocation Category \'¢ 4/ "Exemplary Foreign Private Equity Institution"
P 2024 Top Funds Award by > 4 P :
- (Bloomberg Businessweek/ Chinese Edition)) . 2024 Top Funds Award by - China Fund News
= 2025 9 ! {Bloomberg Businessweek/ Chinese Edition) S 2024

2025

) Value Partners High-Dividend Stocks Fund : _ .. Value Partners Group
\\, ,,{; One Year Golden Bull Overseas China Equity Fund \;xl(/ GBA Listed Companies ESG100 Green Advancement
> g The 8th Golden Bull Overseas Award f Award - Governance Excellence Award
"f China Securities Journal - GBA Association of Listed Companies
o 2024 2024
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Value Partners’ 3 Key Strategies

Value
Partners

Since 1993

Strategic Initiatives
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Strategic Initiatives Development

Focus on Strengths

) 9

Diversification

Invest in asset classes
aligned with client demand
and competitive strengths.
Enhance scale of flagship

funds and deepen core

segments.

© strategic Continuity

(5 Guided by four core strategies,
© focusing on core segments and
deepening cross-border market

layout.

©

Cross-Border

Expand product categories
and build a systematic

framework.

o-
|

Diversify risks and
strengthen brand recognition.

Sustained Growth

Optimize product mix, strengthen
digital capabilities, and drive e ]
sustained and steady business

growth.

Drive cross-border business
via product & channel
expansion.

Deepen onshore-offshore
synergy in core segments.

Value
Partners

Since 1993

i}
\

Innovation

Adopt a prudent "follow-to-
innovate" approach.
Seize opportunities under
compliance to build first-
mover advantages.

D Value Creation

4 Strive to create greater value for
stakeholders and shareholders,

s strengthen our footprint as one of the

market leaders in Hong Kong and Asia.
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Value
Partners

Since 1993

Contact
Information

Value Partners Group Limited

43rd Floor, The Center
99 Queen’s Road Central, Hong Kong

0

www.valuepartners-group.com

K @

ir@vp.com.hk

Follow us on

m ValuePartnersGroup

n ValuePartnersGroup
HIRE




	Slide 1
	Slide 2
	Slide 3
	Slide 4
	Slide 5
	Slide 6
	Slide 7
	Slide 8
	Slide 9
	Slide 10
	Slide 11
	Slide 12
	Slide 13
	Slide 14
	Slide 15
	Slide 16
	Slide 17
	Slide 18
	Slide 19
	Slide 20
	Slide 21
	Slide 22
	Slide 23

