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This document has been prepared by Value Partners Group Limited (the "Company") solely for use at the presentation. 
 
The information contained in this presentation has not been independently verified. No representation or warranty, express or implied, is made as to, and no 
reliance should be placed on, the fairness, accuracy, completeness or correctness of information or opinions provided by third parties contained herein. The 
information and opinions contained in this presentation are provided as at the date of this presentation and are subject to change without notice and will not 
be updated to reflect material developments which may occur after the date of the presentation. None of the Company, nor any of their respective affiliates, or 
any of their directors, officers, employees, advisers or representatives shall  have or accept any responsibility or liability whatsoever (in negligence or otherwise) 
for any loss howsoever arising from any use of this presentation or its contents or otherwise arising in connection with this presentation. The information 
contained in this presentation is not intended to provide professional advice and should not be relied upon in that regard or for any other purpose. You are 
advised to obtain appropriate professional advice when necessary. 
 
This presentation contains statements that reflect the Company's current beliefs and expectations about the future as of the respective dates indicated herein. 
These forward-looking statements are based on a number of assumptions about the Company's operations and factors beyond the Company's control and are 
subject to significant risks and uncertainties, and, accordingly, actual circumstances may differ materially from these forward-looking statements. The Company 
undertakes no obligation to update these forward-looking statements for events or circumstances that occur subsequent to such dates.  
 
This presentation does not constitute or form part of and should not be construed as, an offer to sell  or issue, or the solicitation of an offer to buy or acquire, 
securities of the Company or any holding company or any of its subsidiaries in any jurisdiction or an inducement to enter into investment activity. No part of 
this presentation, nor the fact of its distribution, shall form the basis of or be relied upon in connection with any contract or commitment whatsoever.  
 
This presentation and the information contained herein are given to you solely for your own use and information and no part of this presentation may be 
copied or reproduced, or redistributed or passed on, directly or indirectly, to any other person (whether within or outside your organization / firm) in any 
manner or published, in whole or in part, for any purpose. In particular, neither this presentation nor any copy hereof may be distributed to the press or other  
media. No part of this presentation, or any copy hereof, may be distributed, reproduced, taken or transmitted into Australia, Canada, the European Economic 
Area, France, Ireland, Italy, Japan, the People’s  Republic of China, Singapore, Switzerland, the United Arab Emirates, the United Kingdom or the United States or 
its territories or possessions. Any failure to comply with the restrictions may constitute a violation of the relevant securities laws. 
 
The presentation of this document in other jurisdictions may be restricted by law and persons into whose possession this document comes should inform 
themselves about, and observe, any such restrictions. No securities of the Company may be sold in the United States or to U.S. persons without registration 
with the United States Securities and Exchange Commission except pursuant to an exemption from, or in a transaction not subject to, such registration. The 
securities referred to herein have not been and will  not be registered under the U.S. Securities Act of 1933, as amended, or under applicable securities laws of 
Canada, Australia or Japan and, subject to certain exceptions, may not be offered or sold within the United States, Canada, Australia or Japan or to any national 
or resident of Canada, Australia or Japan. No public offer of securities of the Company is being made in the United States, Canada, Australia or Japan. 
 
 

Disclaimer 



3 

Financial highlights 
By Icy WONG 

Head of Finance 
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Assets under management (“AUM”) 

Value Partners’ AUM rose to US$15.5 billion as of 30 June 2017  
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Beginning AUM 13,249 
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15,467 
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(3,724) 

2,237 
(182) 

AUM change in 1H 2017 

AUM increased in 1H 2017  
on the back of 
• Positive fund returns of 

US$2,237 million 
• Net inflow of US$163 million  

(1H 2016: net outflow of  
US$ 1,279 million; 
2H 2016: net outflow of  
US$651 million) 
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Key highlights  

(In HK$ million) 1H 2017 1H 2016     % Change 

Profit attributable to owners of the Company 219.5  5.0 +4,290.0% 

Total revenue 752.3 709.1 +6.1% 

Gross management fees 546.7  529.2  +3.3% 

Gross performance fees 22.3 5.2   +328.8% 

Total expenses (226.0) (219.2) +3.1% 

Operating profit (before other gains or losses) 140.3 109.5  +28.1% 

Net fair value change and realized gains/losses of 
treasury operations 

99.1  (91.9)  +207.8% 

Basic earnings per share (HK cents) 11.8 0.3 +3,833.3% 

Diluted earnings per share (HK cents) 11.8 0.3 +3,833.3% 

Interim dividend per share Nil Nil 
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1. Fixed expenses mainly represent fixed salaries and benefits, rent, investment research, other administrative and office expenses for asset management business.  

Stringent cost control  

96 101 

41 42 

44 
12 

22 
53 

9 7 

0

100

200

1H 2016 1H 2017

Others
Sales and marketing
Other compensation and benefits
Share-based compensation expenses
Other fixed operating costs
Fixed salaries and staff benefits

Breakdown of total expenses 

(HK$ million) 

Fixed  
expenses 

Total expenses 

11 219 226 

137 143 

309 323 

0

200

400

1H 2016 1H 2017

Fixed expenses

Net management fees

Fixed cost coverage ratio 

(HK$ million) 

2.3x 

1 

7 

2.3x 



7 

Business review 
By Dr. AU King Lun   MH, Ph.D 

Chief Executive Officer 
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Value Partners’ vision – a global asset manager  

• Temple of value investing 

• Asia’s No. 1 asset manager by product and distribution 

• Capitalize on opportunities arising from China’s capital account liberalization 

 

Value Partners’ positioning 

 

Vision and positioning 

Value Partners Rest of the world China 
China investment 

expert 
Investment 

solution provider 
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Investment capability expansion 

We have been broadening our product offerings over the years.  In the first half of 2017, progress 
was made in the six areas below. 

01  
Equities 

02 
Fixed  

income 

03 
Quantitative 
investment 

and ETFs 

04 
SMART 

Investment 
Strategy 

05 
Multi-asset 

06 
Alternatives 

α+β 
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Equities Fixed Income Quantitative investment 
and ETFs 

• Value Partners Classic Fund, 
our flagship fund, achieved 
1st quartile ranking1 in 
terms of performance for  
1-, 3-, 5-, 10-year, as well as 
since-launch periods. 

• Value Partners Greater China 
High Yield Income Fund 
secured net inflows of over 
US$1 billion in the first half  
of 2017 
 

• Extended coverage to include 
Asia and  global emerging 
markets (“GEM”) 

• Repositioned Value ETFs as 
institutional products with 
appropriate fee reduction 
 

α+β 

1. Based on performance data as of 30 June 2017, among peer funds under Greater China Equity Morningstar Category. 

Investment capability expansion (cont’d) 
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SMART Investment 
Strategy 

Multi-asset Alternatives 

• A newly created SMART 
Investment Strategy  for 
institutional investors 

 
• This strategy combines  

SMART alpha and  
SMART beta capabilities 
 

• Launched a GEM equity 
fund1 in early August 2017 
with the application of this 
new strategy 

• Leveraging our multi-asset 
strategy, we are pleased to 
announce a collaboration 
with AIA Pension and 
Trustee Co. Ltd. (“AIA MPF”) 
 

• In July 2017, AIA MPF worked 
with Value Partners to launch 
a new fund option under its 
AIA MPF - Prime Value 
Choice Scheme 

• Established our first real 
estate private equity fund1 
targeting institutional 
investors in July 2017 
 

• The new fund focuses on 
quality real estate assets in 
Asia Pacific with stable 
income stream   

α+β 

1. The fund is not authorized by the SFC and is not available to the general public in Hong Kong. 

Investment capability expansion (cont’d) 

α+β 
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Product roadmap 

China 
VP Classic Fund 

Asia 
VP High-Dividend Stocks Fund 

Global 
A fund adopting contrarian strategy1 

By asset class 

Multi asset 
VP Multi-Asset Fund 

(new) Alternatives 
Established real estate private equity business 

 
 

Equity 
VP Classic Fund 

1993  

2009 

2015 

2012 

2002 

ETF 
Value China ETF 

Fixed income 
VP Greater China High Yield 

Income Fund (GCHY) 

2017 

2014 

By geography 

Global Emerging Market (new)  
Launched a GEM bond fund1 and  

a GEM equity fund1 

 

1. The fund is not authorized by the SFC and is not available to the general public in Hong Kong. 
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Quantitative Investment Solutions Team 
(“QIS Team”) 

ETF  Big Data  

• Listed a value-based, 
smart beta ETF in  
Hong Kong in 2009 

• Working on big data analysis 
for over three years 

• Using big data in investment 
research to supplement our 
value investing approach 

QIS Team 

Quantitative investment products 

• Looking at adding more quantitative products 

Drives the Group’s ETF business, big data application, and the development of quantitative 
products with newly established QIS Team. 

Mr. Kai MAK 
Co-Managing Director, QIS  
and Senior Fund Manager 

Mr. David QUAH 
Co-Managing Director,  QIS 
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• Set up in 2017 in Shanghai 

• Targets to launch  

Value Partners’  

own-branded funds in the 

onshore private fund market 

• Established in 1993 in HK 

• Filed  MRF2 application  
for flagship fund –  

Value Partners Classic Fund  

1. PFM WFOE refers to private fund management wholly foreign-owned enterprise.  Value Partners is currently applying for the PFM qualification.  Meanwhile, QDLP WFOE refers 

to Qualified Domestic Limited Partner wholly foreign-owned enterprise. 
2. MRF refers to the Mainland-Hong Kong Mutual Recognition of Funds. 

Value Partners has 2 WFOEs in Shanghai supporting its China business 
 

China Business Team 

PFM  
WFOE 1 

QDLP  
WFOE 1 

Hong Kong  
headquarters 
 

• Set up in 2011 in Shanghai and 

obtained QDLP quota in 2015 

• Serves mainland institutions 

with offshore advisory 

mandates 

• Also engages in providing 

QDLP products 

Strengthens China Business Team with local team support covering investment management, 
business development and operations staff. 
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α+β 

Overseas business development 

Close to signing up a 
global agreement with 
one of the largest fund 
distribution platforms 
in Europe 

Continue to deepen 
distribution network in 
Singapore while leading 
the development of 
SMART Investment 
Strategy 

London office  

Hong Kong headquarters 

Beijing office  

Shanghai office  

Singapore office  
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Investor relations contact 

Value Partners Group Limited 

9th Floor, Nexxus Building 

41 Connaught Road Central, Hong Kong 

www.valuepartners-group.com 

 

 
Ms. Icy Wong 
Chief Financial Officer 

Email:  icywong@vp.com.hk 

Tel: (852) 2143 0464 WeChat LinkedIn Follow us on 


